Do you spend too much time collecting

and not enough time selling cars?

that’s why | became a
Credit Acceptance
dealer-partner. 99

Patrick O’Hern

Owner, One Way Enterprises, Inc.
Dealer-Partner Since 1996

Over $1,154,000 in Reserve Money

$2,855 Average Total Profit Per Deal
($2,150 up-front and $705 reserve)

3,928 contracts

M~ 100% Non-Recourse Financing
and collections management.

M Say “Yes” to every customer.

M~ Dealers average $1,300 up-front
and $800 in reserve money per deal.

™" Over $350,000,000 in reserve
money paid to dealers since 1999.

M Sell quality vehicles - any make and
model up to 15 years old.

If you want to spend your time selling
cars instead of chasing collections,
it’'s time to become a
Credit Acceptance dealer-partner.

creditacceptance.com
1-800-873-0512

v

 We ﬁhange lives!

Credit Acceptance

NASDAQ: CACC creditacceptance.com or 1-800-873-0512 Since 1972



